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	Top 12 tips that will help maximize profits when selling your home!

	Do it yourself
	Work with Realtor
	Hire it done

	Checklist
	(
	(
	(


	Deciding to Sell

	
	Explore the reasons you are selling your home
	 
	 
	 

	 
	Remove arbitrary deadlines (these put you at a disadvantage)
	 
	 
	 

	
	Separate your home from all the others on the market
	 
	 
	

	
	Remain in your home during the selling process
	 
	 
	

	
	
	 
	
	


	Preparing your property - the inside

	
	Start the preparation process as early as possible
	
	
	 

	
	Rid your house of unpleasant odors
	
	
	 

	
	Eliminate clutter
	
	
	

	
	Clean up
	
	
	

	
	Spruce up
	
	
	

	
	Remove personal items
	
	
	

	
	Reduce your furniture to a minimum
	
	
	 

	
	Freshen up
	
	
	 

	
	Lighten everything up with brighter light bulbs and open curtains
	
	
	

	
	Help buyers see themselves in your home remove all personal items
	
	
	

	
	Make sure the closets are clean and organized (buyers equate closets with interior workings of house like electrical – doesn’t make sense, but it happens)
	
	
	

	
	Each room should have a clear purpose that is easily identifiable
	
	
	


	Preparing your property - the outside

	
	Address chipped or peeling paint
	
	
	 

	
	Clean the gutters
	
	
	 

	
	Spruce up the front door and entrance
	
	
	

	
	 
	
	
	

	
	 
	
	
	 

	
	 
	
	
	

	
	 
	
	
	


	Preparing your property – the landscape

	
	Curb appeal…curb appeal…curb appeal
	
	
	 

	
	Concentrate on those items the buyer sees first – the front yard and entrance
	
	
	 

	
	Mow and edge the lawn
	
	
	

	
	Weed the yard
	
	
	

	
	Sweep and hose off the front porch
	
	
	

	
	Plant flowers in season
	
	
	

	
	Freshen up the bark
	
	
	 

	
	Deadhead plants and flowers
	
	
	 

	
	Prune trees and shrubs
	
	
	

	
	Store children’s toys
	
	
	

	
	
	
	
	


	What to do with all that stuff?

	
	Donate it to a local charity
	 
	 
	 

	
	Sell it on craigslist
	 
	 
	 

	
	Sell it using a PI/Times classified ad
	 
	 
	

	
	Sell it on ebay
	 
	 
	

	
	Rent a storage unit 
	 
	
	

	
	
	
	
	


	Repairing and Renovating

	
	Touch up the paint
	
	
	

	
	Determine items needing of repair or renovation
	 
	 
	 

	
	Request bids 
	 
	 
	 

	
	Select a professional to do the work or do it yourself
	 
	 
	

	
	
	 
	 
	

	
	 
	 
	
	


	Choose a selling strategy

	
	Explore selling options
	 
	 
	 

	
	Get to know a few realtors
	 
	 
	 

	
	Choose a realtor to list your property
	 
	 
	

	
	Disclose all known defects of your property
	 
	 
	

	
	
	 
	
	

	
	
	
	
	


	Pricing it Right

	
	Investigate recent sales in your area
	 
	 
	 

	
	Investigate the local competition
	 
	 
	 

	
	Get a professional appraisal
	 
	 
	

	
	Leave some wiggle room in your price for negotiation
	 
	 
	

	
	Set your price based on the market, not based on your emotional attachment
	 
	
	


	Showing your home

	
	Aromatherapy using neutral smells such as vanilla
	
	
	 

	
	Do not follow the buyer around the house, let them discover the property
	
	
	 

	
	If at all possible, leave the property or go in another room 
	
	
	

	
	When answering questions, be brief and address only the items asked
	
	
	

	
	 
	
	
	


	Increasing your prospects

	
	Pictures speak a thousand words, insist on quality photos on listings and flyers
	 
	 
	 

	
	Ensure flyers remain on site for potential buyers to pick up
	 
	 
	 

	
	 
	 
	 
	

	
	 
	 
	 
	

	
	
	 
	
	


	Negotiating a deal

	
	Learn how much your buyer can afford
	 
	 
	 

	
	Know when the buyer must close the deal
	 
	 
	 

	
	Set aside emotions during the negotiating process
	 
	 
	

	
	Remember this is a business transaction, don’t be offended by a low offer
	 
	 
	

	
	Make a counter offer
	 
	
	


	Closing the deal

	
	Review the contract
	 
	 
	 

	
	Resist deviating from the signed contract when asked to move in early
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